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Y cmammi pose/issHymo OCHOBHI MPUHYUNU
asmomamusauyjii MapKemuH2080i disl/IbHOCMI Ha
nionpuevcmsi. ZlocaioxeHo pempocriekmusHUll
ma cydacHull cmaH npobsiemu 3abesneyeHHsi
ehekmuBHO20  yrpas/iHHS  MapKemuH2080H0
IHhopmaujieto Ha BIMYU3HSIHUX Midnpuemcmsax.
Ha ocHosi onmumisayjii’ yrpasiHCbKux pilueHb
3aMporoHoBaHO 3acmocosysamu  agmomamu-
308aHi cucmemu  yrpas/iHHS  MapKemuHaoM
nidnpuemcmsa 3a doriomoz2oto CRM-cucmemu
«[MAPYC: MeHedxmerm i mMapkemuHa». [po-
0eMOHCMPOBaHO nepesazu 3acmocyBaHHs yiel
fpoegpamu Wodo onmumisayii MapKemuH2080i
0isi/IbHOCMI.

KntouoBi cnoBa: asmomamu3sayjis, MapKkemuH-
2osa dis/ibHicmb, MapkemuHz, CRM-cucmema,
onmumizayis nionpueMcmaa.

B cmambe paccMompeHbl OCHOBHbIE MPUH-
yurel asmomamu3sayuu mapkemuHeosoli des-
me/ibHocmu Ha rpednpusimuu. YiccredosaHo
pempocneKmusHoe U COBPEMEHHOE COCMOSi-
Hue npobrembl obecriedeHusi aghgheKmuBHO20
ynpag/neHus MapkemuHa080U uHghopmayueli Ha
omeyecmseHHbIX rpednpusimusx. Ha ocHose
onmuUMU3aYUU YrpageHYecKuxX pewenull npeod-

JIOXKEHO TPUMEHSIMb  a8MmoMamu3upoBsaHHbie
cucmeMbl yrpas/ieHusi MapKemuH20M rpeornpu-
amusi ¢ nomowto CRM-cucmembl «APYC:
MeHedxmeHm u MapkemuHa». [pooeMoHcmpu-
posaHbl  Mpeumyujecmsa MpUMeHeHusi amoli
rpoepammbl 110 onMmuMU3ayuu MapKemuH2o80L
desimesibHoCMU.

KntoueBble cnosa: asmomamu3sayusi, Mapke-
muHa08asi 0esime/ibHoCMb, MapkemuHe, CRM-
cucmema, onmumu3sayusi NPeonpusMusl.

In the article main principles of automation
of marketing activity on the enterprise are
considered. Is investigated retrospective and
state of the art of the problem of supplying of
efficient control of marketing information on
domestic enterprises. On the basis of optimi-
zation of managerial decisions it is offered to
apply automated control systems of marketing
of the enterprise with the aid of: CRM-sys-
tems «SAIL is Management and marketing».
Advantages of application of given program,
on optimization of marketing activity are dem-
onstrated.

Key words: automation, marketing effort, mar-
keting, CRM-system, optimization enterprise.

MoctaHoBKa npoGnemu. Mig yac po3pobneHHs,
peanizauii Ta KopuryBaHHs MapKeTUHroBOi cTpare-
rii nignpuemMcTBa BMKOPUCTOBYIOTBCA 3HaYHi 06CAru
iHgbopmaL,ii, edheKkTUBHE 3aCTOCYBaHHS SIKOT € MOX/TN-
BMM JIMLLE 33 YMOBMW CTBOPEHHS CUCTEMWN MapKETUH-
roBoi iHdhopmauii, ToMy AOCAiAKeHHs iHhopmaLiii-
HUX CUCTEM B EKOHOMILLi, 30Kpema cepi MapKeTUHry,
€ aKTyaslbHUM. Ake Ha NporpaMHOMY PUHKY Ykpa-
THM Hemae cneujanisoBaHux iHGopMaLiiHUX CUCTEM,
AKi 6 KOMM/IEKCHO peavtisyBai MapKeTUHIOBI 3aadi
Ta 3a4,0BOJIbLHANN BCe BiNbLL 3pocTatodi BUMOTU cne-
uianictis 3 MapkeTuHry. ToMy CbOrofHi iCHye roctpa
HeOoOXiAHICTb MNOBHOLHHOIO BUKOPUCTAHHSA HOBITHIX
anaparHo-nporpamMHux  iHhopMauiinHO-TEXHOOrIY-
HUX 3acobiB Ans 3abe3neyeHHs ynpasniHHA Mapke-
TUHIOBOK AISSIBHICTIO.

MapKeTUHr — e OOWH i3 CEeKTOPIB BMKOPUCTaHHSA
iHcbopmaLiiHNX TEXHOMOTIMN, WO Halb6iNbL iHTEHCUB-
HAM 4YMHOM pPO3BMBAKTbCH, OCKI/IbKM aBTOMaTM3a-
Lis iHgpopMaLifiHMX NpoueciB y Lili rasy3i B ymoBax
iHTEHCMBHOrO PO3BUTKY PUHKOBMX BiJHOCWH € CcTpare-
MYHUM YMHHUKOM KOHKYPEHLLT.

AHani3 ocTaHHiX pocnipkeHb i nyo6nikawii.
CyuacHuii cTaH peyeii y cdpepi iHthopmauinHux TEXHO-
NOoriin Ha mignpyeMcTBax YKpaiHu xapakTepusyeTbCst
HEBM3HAYEHICTIO Ta Ma€ LUMPOKUIA CNeKTp npobnem
[1; 2; 3]. Ak 3a3Ha4ae O. BuHorpazos [4], Le noB’s3aHe
3 6e3yNMHHNM 306i/IbLUEHHAM 06CAry TEXHOAOTYHUX
NPOMNO3uLLiii, WO BMMaralwTb BEMUKMX IHBECTULiA Ta
MOCW/IEHHA 3aN1EeXHOCTI Bif, 30BHIWHIX nocnyr. Mig
Yyac peaviizauil MpoueciB ynpasniHHA Ta rocnogap-
CbKOI [ifNbHOCTI dhyHKLiA iHhopMaLiHUX TexHoso-
rii nepectana 6yTn AOMNOMDKHOK, NEPETBOPUBLLUCH
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Ha HalBaxX/MBILY CKMa[oBY YacTUHY MPOAYKTY abo
BMPOOHMUMX MOTYXHOCTel [2; 5]. AocnimkeHHAM
nuTaHb popmMyBaHHA aBTOMartu3aLii MapKeTUHro-
BOI AiS/IbHOCTI NigNPUEMCTB 3aliMasiNCb $IK BIiTUM3-
HSAHI, Tak i 3apybikHi HayKoBLi, 30kpema 0. Ap3yHsiH,
K. MkpTusiH, /1. BanabaHoBa, O. Capgak, A. InsileHKo,
|. KanbHuubka, . Kapnos, M. Npoxopos.a, |. Pomatuko
[6-12]. OpHak EKOHOMIYHUIA PO3BUTOK AepXKaBu
noTpebye HOBMX AOCNIAKEHb LIbOr0 NMUTAHHS.

MoctaHOoBKa 3aBfaHHA. MeTol CTarTi € aHa-
Nni3 aBTOMaTU30BaHOI MapPKETMHIOBOI Ais/IbHOCTI Ha
Cy4acHoMy NiAnpUEMCTBI.

Buknaa ocHOBHOro marepiany [oOCNiMKeHHs.
ABTOMaTM3aLiA MAPKETUHTY — Lie BUKOPUCTaHHSA cne-
LianizoBaHUX KOMM'IOTEPHUX Mporpam i TeXHIYHUX
pilleHb ANs aBToMaTmn3aLii MapKkeTUHIoBMUX NPOLECIB
nignpvemcTea. OCHOBHMMM cthepamy aBTOMaTu3a-
Uil € MapKeTUHroBe naaHyBaHHA Ta 6HMKeTYyBaHHSA,
YNpaB/iHHA MapKeTUHIOBUMW akTuBamu, ynpas-
NiHHA MapKeTMHIOBUMM KaMnaHisiMu, B3aEMOAiA 3
KnieHTamMu, IHTerpawisi AaHux Npo K/EHTIB Ta IX aHa-
NiTUKa, iHWi acnekTn MapKeTuHry. PilleHHa B rasysi
aBTomarmn3auii MapkeTUHry nocTaBfsaoTbCA Y cKnagi
JesKNX CUCTEM 3 yrpaB/iHHA B3aEMOBIAHOCUHAMY 3
KnieHtamy (CRM-cucTem), a Takox y BUINA4i Hesa-
NeXHUX Joparkis, TO6TO OKpeMux nporpamM ynpas-
NiHHA  MapkeTuHrosumn 3asgaHHamu  (Enterprise
Marketing Management — EMM). HesanexHi X
[ofaTku MOXYTb 6yTW KOMMIEKCHUMW CUCTEMaMu
ab0 Npu3HaYeHMM A5 BUPILLEHHS MpUBaTHMX Map-
KeTUHroBux 3aBfaHb [13].

PosrnaHemo aBToMaru3auito AisfbHOCTI Ha npu-
Knafi TOproBoro LeHTpy, a came MpAT «BiHHULbKNIA
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yHiBepmar». HuHi MpAT «BiHHULBKWIA yHIBEpMAr» He
Ma€e KOHKpPETHOI nmporpamu, fka morsia 6 aBromartu-
3yBaTu Ta NoainwuTK poboTy NignprMemMcTBa B ranysi
MapkeTuHry. Came TOMY PO3I/ISIHEMO CUCTEMY, sKa
[ob6pe niginwna 6 came Ans UbOro NiANpMEMCTBA, a
came cucTemy aBTOMaTu3auil MapKeTuHry 3a [orno-
mMoroto CRM-cuctemn «MAPYC: MeHemKMeHT i
MapPKETUHI».

CRM e cTparterieto kKoMnaHii, Wo crnpsiMoBaHa Ha
PO3YMIiHHS NMOBEAIHKA KAIEHTIB 3 METOK MiABULLIEHHS
PiBHA YTPUMaHHSA Ta 3a40BOJIEHOCTI Hanbinbw npu-
6YTKOBUX 3 HUX 32 OHOYACHOTO 3HWKEHHS BMTpAT i
36i/1bLLIEHHS e(PeKTUBHOCTI B3aEMOZIi 3 KiEHTOM [4].

CRM-cuctemMa — ue iHCTpPYMEHT aBToMatu3au;i
cTpaTerii, Wo 06'egHye B €AMHWIA iHOpPMaLLiAiHWIA
NPOCTIp B3aEMOMNOB’A3aHi 6i3HeC-NpoLec OCHOBHUX
nigpo3ainis KomnaHii No poboTi 3 KieHTaMu, a came
NpoAaX, MapKETWHI, ynpaeiHHA Ta aHani3, obcnyro-
BYBaHHSA 1 NigTPUMKY K/TiEHTIB [5].

MpAT «BiHHWLUbKWI YyHIBEpMAar» 3MOXe J1erko
BukopuctoBysatn CRM-cuctemy «MAPYC: MeHenx-
MEHT i MapKETUH» He fiiwe A5 MapKeTuHry, amke
BOHa:

— € npoctuMm GaratoyHKLiOHa/IbHUM  KOpPO6-
koBuM CRM-pilleHHAM Ta caMOCTiliHUM MOogynem y
CKnafj KOMMNIEeKCHOI CUCTeMn aBToMaTm3aLii Masioro
i cepeaHbOro 6is3Hecy «lMapyc: MignpuemcTeo 7.40»;

— € NPOAYKTOM, OPIEHTOBaAHWM Ha KOMNaHii, sKi
npauoTb y cdiepi HagaHHs Nocyr, Topriei, BUPO6-
HMLTBa Ta CEPBICHOTO 06C/TyroByBaHHS;

— BIOPI3HAETLCA NPOCTOTOK Ta MHYYKiCTIO Hana-
LUTYBaHHS iHTEpdieiicy, LLIO AaE 3MOry 3aCTOCOBYBaTH
CRM-cuctemy B pi3HUX rany3sax 6isHecy;

— CTBOpPHE €anHe iHpopMalLiiiHe none, B KoMy
30CEPEeLKYIOTbCS BCi CMIBPOBITHWKM, a He TiflbKK
haxiBui Bigainy npogaxiea ANA  CRifIKyBaHHSA M
c00010 Ta 06roBOPEHHS NPOEKTIB | 3aBAaHb;

— pobutb pobounii npouec Gisbll NPO30pPUM i
HaOYHUM, 3aBASKM YOMY KEPIBHULTBY CTa€ nNpocTille
KOHTPO/IIOBATM Xifi BUKOHAHHS MNPOEKTIB i CTaBUTU
3aBaHHs.

BasoBa KoHQpirypauis 3Ha4yHO noserwnTb poboTy
Ta pgactb 3mory [pAT «BiHHULbKUIA YHiBEpMar»
aBTOMaTu3lyBaTu 3afadi, Taki SIK BeAeHHS €AVHOI
CTPYKTYpOBaHOi 6a3y K/IiE€HTIB, MNOTEHLIAHMX K/i-
€HTIB, NapTHEpPIB Ta iHLWMWX KOHTpareHTiB; BEAEHHS
iCTOPIT B3AaEMWH 3 KOHTpareHTamu; 06ik JOroBipHMX
BiAHOCVH; 0OC/NyroByBaHHS W MiATpPUMKA KAIEHTIB;
006K KNy6GHMX | BOHYCHUX CUCTEM; 06K 3as1BOK Bif,
KNiEHTIB Ta iX noetanHe BUKOHAHHS; BpaxyBaHHS
MapKETMHIOBMX 3ax0fiB Ta akuiil; ob6nik 3aBaHTa-
XXEHHA NepcoHasty; BeAEHHS NPOEKTIB; peecTpais Ta
aApecHWiA po3noin BXigHUX A3BiHKIB Ta 3BEPHEHb;
MapKETWHIOBI AOC/IMKEHHSA i ONUTYBaHHSA; hopmy-
BaHHA 3BITHOCTI Ta aHaui3y JaHuX; B3aemogis 3 6yx-
ra/iTepCbknMmn cucTemamm, MOLUTOBUMU KAiEHTaMW,
KOHTaKT-LeHTpamu, iHTepHeT-caiiTaMun, KOHTPOSIbHO-
NPONYCKHUMU cucTeEMamMmn oduicy (3B'A30K 3 XypHa-

nom o6niky pobo4oro vacy cniBpoGITHUKIB), odic-
Humn ATC i Pocket PC [14].

Mporpama cnpasgi 6aratopyHKLiOHas/IbHA,
3aBASAKM HOMY BOHA 3HA4YHO EKOHOMWTb Yac Ta pobuTtb
MOX/IMBUM CTBOPEHHS BENKOT KiISIbKOCTI KpeaTuBHUX
ifel Ta iHHoBaU,f.

Takox nporpama BUKOHYE:

— aHania 3BOPOTHOI peakuii Bif BUKOPUCTaHHS
TOrO YM IHLIOFO PEKNaMHOr0 HOCIfl, BXWUTTS Mapke-
TUHIOBOrO 3axoay Yepes uikcaulito B KapTkax BXigHUX
3BEPHEHb 3 60KY NMOTEHLIAHNX KNIEHTIB;

— OUjHIOBaHHSI pPe3yNbTaTMBHOCTI MPOBEAEHHS
LiHOBUX Ta IMiMKEeBUX akuiii (aHania 3MiH 06csriB
NpoAaxiB TOBapiB Ta NOC/yYr Ha Nepiogn NpoBeAeHHs
akLjin, BU3Ha4eHHs1 edpeKTy IXHbOro NPOBEAEHHS);

— aHania npuyvH BIAMOB/IEHb Bif, NpuAGaHHSA
TOBapiB Ta NOC/Yr, NPUUYNH PO3PMBY CNIBPOBITHULTBA,;

— aHanis akocTi ToBapis Ta nocnyr (y po3sgini
«KypHan ob6niky peknamavii» € MOXuBICTb ik-
cyBaTu peknamadii (NpeteHsii) Ha SKICTb BMrOTOB-
NeHoT NPoAyKLUii, peanizoBaHUX TOBapiB Ta HafaHUX
nocnyr).

Takox y nporpami € po3gin «MapKeTUHIoBI
3axogu», KU NpU3HaAYeHWn ANs BeAEeHHA Ta nepe-
rnagy 3anvciB Npo pi3Hi 3axogm, SKUX BXMBATUME
MpAT «BiHHWLbKWIA YHiBEpMAr>».

B 06niKk MapKeTUHIOBMX 3axofiB BXOASATb PEECTP
3axogis (BUCTaBKW, akuji, npe3eHTaLii Towo), iHdop-
MaLisi Npo y4YacHWUKIB (KOHKYPEHTIB NignpueMcTsa),
peecTp marepianis, ki 6y/M BUKOPUCTaHi Ha BUCTaBLi
(nonirpadgis Ta iHWI po3gaTKoBi MaTepiann), peecTp
BUTPAT Ha yyacTb Ta AOX0AiB Bif, yyacTi.

Po3nin «MapKeTUHroBi JOCNIIKEHHS» NpU3Haye-
HUIA ANa po6oTU 3 PIHUMU BMAAMWN aHKET Ta ONUTY-
Ba/IbHUX NINCTIB. Y po3Aini thikcyroTbCa BiAMNOBIAI Ha
3anuTaHHA i AYMKW KNIEHTIB.

Posgin «>KypHan 06niky peknamauiii» gae amory
BECTU 06MiK Ta aHani3 peknamauin (NpeTeHsiit), Wwo
HaAXoAsTb Bif KfieHTiB. Kpim Toro, Tam BegeTbcs
06/1ik peknamaldiin 3a AkicTio ToBapiB, Nocnyr, 06cny-
roByBaHHS; 067K MarepianisB N0 pPemMOoHTYy rapaH-
TiiHMX ToBapiB Ta 0b6nagHaHHsA, 06CNYroByBaHHIO
peknamaldiii, BUSIBNIEHHIO HESIKICHOrO ToBapy Ta cep-
BiCY, a TakoX 3'ABASETbCA MOXMBICTb APYKyBaTu
KBMTaHLIT Ta CTPYKTYpY peknamadiin y po3pisi cniBpo-
6iTHMKIB Ta TOBapiB.

BucHOBKM 3 npoBefeHoro aocnimkeHHs. OTxe,
nepesaramn CRM-cuctemn «MeHemKMEHT i Mapke-
TUHM», 3aBAAKN KM MNPAT «BiHHULBKWIA YHIBEpMAr»
3MOXe aBTOMaTM3yBaTu CBOK AiANbHICTb, € PO3LWK-
peHi oyHKUIT agMiHICTPYBaHHS CUCTEMU; KOHKYPEHTHI
NiUEHsiT; THYYKiCTb HanalTyBaHHs iHTepdeiicy; npo-
cToTa i eproHoMika iHTepduelicy; BeNUKWin nepenik
(PYHKUiOHANbHMX PO34iNiB; CYMICHICTb 3 naketamu
MS Office Ta Open Office; 6e3wWwoBHa iHTerpauis 3
ynpaBniHCbkUM Ta Oyxrantepcbknm [13; WMpPOKMii
CNeKTp NakeTiB NigTPUMKU KNIEHTIB; LUMPOKa Mepexa
npeacTaBHUKIB B YKpaiHi 3 NiLueHsiiHOro cynposoay
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Mapkemunez
Pexiiama Direct-mail MapxkeTuHrosi TeseMapkeTHHT
3ax0aH (Call-LenTp)
AN
N2 . N2 A4
THomenyiiini knienmu i kniienmu (nepeunii ma 6MmopuHHi NPOOAxHci)
a3 IIpooaoici
b 4
dopmyBaHHSA 3ycrpiui, IinoBa 3akJir0ueHHs1
6a3u 3HAHE neperoBopu = nponosmmis =  gorosopis
VAN
Yroau, mo He
—] 0
u BinOymest
Cepsic
KomncyabTauii, I'padixkn Jorosopn Kypnan
MOCJIYIH, POOOTH 00CJIyroBYBaHHs 00CJIyroByBaHHS 00CJIyroByBaHHS

Puc. 1. Cxema po6otu CRM-cucrtemum

M3; HasBHICTb LEHTPY HaB4YaHHA Ta cepTudpikawii
KopucTyBadiB cuctemu.

3Biacu BUN/IMBAE pe3ynbTarT, SKuiA OTpUMae Kepis-
HUUTBO MpAT «BIHHULBKWUIA yHiBEpMAar», 3aCTOCOBY-
KOUN CUCTEMY:

— 36i/IbLIEHHA NPUOYTKOBOCTI MigNpUEMCTBa 3a
paxyHOK 3a/ly4eHHSI HOBUX K/IEHTIB Ta 3HAYHOIO 3HK-
YKEHHSA BTpaT HasiBHUX KNIEHTIB;

— KINbKICHUA BUMIp edIEeKTUBHOCTI POBOTU KOX-
HOro cniBpOOGITHMKA Ta NigPOo34iniB 3aranom;

— ed)eKTUBHE BMKOPUCTaHHSA NepcoHay Komna-
HiT LWISXOM pO3MOoAisly MK CriBpoGiTHMKaMn 06CAriB
Ta BMAiB pooIT;

— aHaniz eqeKTMBHOCTI MpPOCcyBaHHA KOHKpEeT-
HOro ToBapy uv nocnyru;

— BUKJ/IOUMEHHS BTPaTK iHdhopmaLii Npo KNIiEHTIB Y
pe3ynbTrati 3BifIbHEHHSA CNiBPOBGITHUKIB 3 KOMMAHii.

CkopuctaBwmcb  nepesaramm  CRM-cuctemu
«MeHemKMEHT | MapKeTuHr», MPAT «BiHHULKNIA YHi-
BepMar» 3MoXe 3Ha4yHO OnTUMI3yBaTh CBOK Po6OTY
Ta 3aiimMatucs GiNblU KpeaTUBHUMMK cnpaBamu, nepe-
AaBlWun pyTUHHY poboTy CRM-cucTeMi, L0 MPUCKO-
pUTb 36iNbLUEHHS NPUOYTKY Ta PO3BUTOK camoro nif-
npueMCcTBa.
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«MAPYC: MeHeMXMEHT i MapKeTUHr» [7]
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AUTOMATIZATION OF MARKETING ACTIVITIES ON ENTERPRISE

Market conditions induce the subjects of trade to search and development of new, more accomplished
forms of non-material assets, realizations and adaptations to specific circumstances of alternative methods,
knowledges and skills of management of information-analytical activity, capable to deduce process of monitor-
ing of marketing on cardinal new level. Today many enterprises have already automated their activity and use
the latest hardware-software information-technological means for supplying of control of marketing activity.
Automated marketing information system allows quickly and rationally to process data, to filter and to com-
press them, in due time to submit information in necessary volume to the persons who make decisions; to
define clearly the sources of the information and rights of the users on each level of control. Marketing — one of
the sectors of use of information technologies, develop the most intensively, as automation of information pro-
cesses in this area in the conditions of active development of market attitudes is a strategic competition factor.

In the article automation of marketing activity on the enterprise by the example of closed corporation “Vin-
nitsa department store” is considered. To the enterprise it is offered to automate one’s activity with the aid
of CRM-system “SAIL: Management and marketing”, as at present closed corporation “Vinnitsa department
store” does not have a particular program which could optimize and to improve work of the enterprise in mar-
keting area.

CRM-system it the tool of automation of the strategy which unites to integrated information space, business-
processes of principal divisions of the company on work with customers are interconnected: sale; marketing;
control and analysis; service and support of customers.
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