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MPOrPAMU NOANBLHOCTI B MAPKETUHIOBIN AIANBHOCTI
TYPNCTUYHNX NIANPUEMCTB

LOYALTY PROGRAMS IN MARKETING ACTIVITIES
OF TOURISM ENTERPRISES
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AnpouwuHa M.B.

K.€.H., AOLEHT Kadheapy Typu3my
XapkiBCbKuii HaLiOHa/TbHUIA EKOHOMIYHWIA
yHiBepcuteTy imeHi CemeHa KysHeus

Y cmammi po32/isiHymo meopemuyHi acriekmu
BrpoBadXeHHs1 npospam JIosi/IbHOCMI 8 Map-
KemuH208y  Oisi/IbHICMb  MypucCmuy4HUX  io-
rpuemcms. BusHayeHO OCHOBHI hakmopu, Wo
CrpusiioMb  (hOPMyBaHHIO  /IOSI/IbHOCMI  CrTo-
JKUBYOI r10BeOIHKU. 3arporoHoBaHo Ck/1adosi
e/IEMEHMU  MPOYECY PO3PO6/IEHHST  rpozpam
J1051/TbHOCMI.  PO32/1IHYMO  OCHOBHI  Halioi/ibWw
rowupeHi BUOU npoepam J10s/IbHoCMi 3a cuc-
MemMoK  YiHOBO20 3a0XO4EHHSI K/iEHmMIB, a
makox 6acamopigHesi ma napmHepchKi npo-
2pamu. 3a3HaqeHo, W0, He38&KatoHU Ha LWUPOKe
3acmocyBaHHsi OaHUX rpoegpam y OisiibHocmi
MypuCMUYHUX MionpuemMcma, 3Ha4HuUli BIOCOMOK
crioxusavis 00Ci He € IX y4acHuKamu. OKpecsieHo
OCHOBHI MPUYUHU HU3bKOI 3a/Ty4eHOCMI K/TiEHMIB
00 npozpam /10s/IbHOCMI Ha MpukK/1adi npoapamu
Panorama Club asiakomnaHii «MAY». 3anpo-
MOHOBAHO W/ISIXU MOOO/IaHHST CyrepeY/iuBo20
cmas/ieHHs1 KaieHmig asiakommnaHii «MAY» 0o
y4acmi 8 ripogpamax /10si/1bHOCM.

KntouoBi cnoBa: ripozpama /10s/1bHOCMi, Map-
KemuHe B3aEMOBIOHOCUH, JI0S/IbHICMb,  CIO-
)Kusya rnosediHka, bacamopigHesi ma napm-
HepchbKi npospamu, asiakoMaHil, 3a/1ydeHicmb
Ccrioxusavis.

B cmamee paccMompeHbl meopemuyeckue
acrekmbl 8HeOPeHUs1 npoegpamm /10si/IbHOCMU
8 MapKemuHaosyr0 dessme/ibHOCMb Mypucmu-
yeckux npednpusimudl. OnpedesieHbl OCHOB-
Hble ¢hakmopsl, criocobcmsyowjue ¢hopmu-
pOBaHUK  /108/IbHOCMU  MOMpPe6UMe/TbCKo20
nosedeHus. [pednoxeHbl cocmassnsowue
anleMeHmMbI fpoyecca paspabomku npozpamm
JI051/IbHOCMU. PaccMompeHbl OCHOBHbIE Hau-
6os1ee pacrpocmpaHeHHble Budbl Mpospamm
JI0SI/ILHOCMU 110 KPUMEPUIO YEHOBO20 100U -
PEHUsT K/TUEHMOB, @ MakXe MHO20ypOBHEBbIE
U napmHepckue rpozpammbl. OmmeHeHo, 4mo,

HecMomps Ha WUPOKOEe MpUMEHeHUe AaHHbIX
npozpaMm 8 OesimesibHoCmU  mypucmuye-
CcKuX npednpusimull, 3HayumesbHbIU npoyeHm
rnompebumerieli 00 cux Mop He SB/ISIFOMCS UX
ydacmHukamu. OnpedesieHbl OCHOBHbIE MpPU-
YUHbI HU3KOU BOB/IEYEHHOCMU K/TUEHMOB 8 MPO-
2pamMMbl /1051/1bHOCMU Ha MpuMepe rpozpaMmbi
Panorama Club aguakomnaHuu «MAY», [Tpeo-
JIOXKEHbI ymu npeodosieHust MpomuBsopeYU-
B020 OMHOWEHUST K/IUEHMOB asUaKOMMaHuu
«MAY» 0mHOCUME/IbHO y4acmusi 8 npoapam-
Max J1051/1bHOCMU.

KntoueBble cnoBa: rpospamma /1osi/ibHoCmU,
MapKemuHe 83aUMOOMHOWeEHUU, /105/TbHOCMb,
rompe6umesibckoe nogedeHue, MHO20YPOBHE-
Bble U NapmHepcKue rpozpammbl, asuaKomna-
HuUu, BoBEYeHHOCMb rnompedumesed.

The article considers theoretical aspects of
loyalty programs introduction in the marketing
activities of tourism enterprises. The main forces,
which shape consumer loyalty, are identified.
Elements of the loyalty programs developing
process are proposed. The most common types
of loyalty programs according to the criterion of
client's price promotion, as well as multi-level
and partner programs, are considered. It is noted
that despite the widespread of these programs
in the tourism enterprises activities, a significant
percentage of consumers are not parties to them.
The search through the examples of the program
of Ukraine International Airlines “Panorama Club”
identified the main reasons for the low involve-
ment of clients in loyalty programs. The ways to
increase the number of participants in loyalty pro-
grams are suggested.

Key words: loyalty program, relationship mar-
keting, loyalty, consumer behaviour, multi-level
and partner programs, airlines, consumer
involvement.

MocTtaHoBKa NpPo6GemMn. 3MiLLEHHS iHTEPECIB Bif,
MacoBOr0 A0 Li/IbOBOr0 MapKeTUHTY, a Takox 6ypxnu-
BWI1 PO3BUTOK KOMYHiKaLUiHNX KaHauiB Ta iHCTpyMEH-
TiB MPOCYBaHHA 3yMOBWAN Nepexis A0 3aCTOCYBaHHS
KOMMNIEKCY MapKETUHIOBUX IHCTPYMEHTIB A/ NigBu-
LLIEHHS CTYMNEHs NOSANbHOCTI KNIEHTIB, WO CTa€ Biano-
Bi4H0 Teopii MapKeTUHIY Ha YCKIafHEHHS npouecy
MpoCcyBaHHA TOBApIB i MOCNYl Ha Cy4aCHOMY PUWHKY.
LUlo6 skomora cunbHiwe MigKpecmTn BiAMIHHICTb
[aHoro nigxopy, B MapkeTuHry 3'saBunacs HoBa Tep-
MIHO/IOrIS, WO NpUAINse yBary caMe MnapTHepPCbKii
B3aemopii, — Network Marketing (NM), Relationship
Marketing (RM) T1a Customer Relationship
Management (CRM). BUKOp1CTOBYOUN TEPMIH «Map-
KETUHI B3aEMOBIJHOCUH>», MaloTb Ha yBasi Te, L0 BiH
6a3y€eTbCA Ha MepeXeBuX CTPYKTypax, BKIHOYAE Npo-

i) | Bunyck 16. 2018

Llecr B3aEMO[ii MixX pi3HUMK Cy6'eKTaMy rocnogapto-
BaHHA (MignpuemMcTBamMu) i CTBOPHOE HeMaTepiafibHi
aKTVBK (B3aEMOBILHOCUHW), SAKi NiABULLYIOTb KOHKY-
PEHTOCNPOMOXHICTb opraHisau,ii [1].

AHania ocTaHHiX pocnimkeHb i nyGnikauiid.
MuTaHHA Teopil Ta NpakTUKK yNpaBniHHSA CNOXUBYOD
NOANBHICTIO B Pi3HMX rasy3sax, nigxoanm A0 BU3Ha-
YEHHS1 MOHATTA NOSAbHOCTI, TI CTPYKTypW, BUAIB,
(pakTopiB, WO BM3Ha4YawTb BUBIP MOTUBALHUX
YMHHWKIB NOSANBHOCTI, PO3KPUTO B Mpausax 3apy6ix-
HUX paxiBuis, Takmx sK: A.lI. AHgpees, A.B. Lncap,
C. CucoeBa A. HelimaH, A.B. CamcoHosB, J1.I. flas-
peHTbeB, M. Akyniy, [. Aakep, K. basy, [. bpaepni,
C. bytuep, |. biowkeH, Ox. i3, T. [noea, A. [,
C. Koin, Ox. Koyt, B. Kymap, C. JlaycoH, P. Mak-
[Oyronn, C. Mapk, ®. Palixenbg, B. PeliHapu, B. Cec-
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cep, T. Tin, H. Xinn, Ox. XeckeT, P. YectHyT, [x. LWeT,
[x. Wneccidrep, Ox. Ako6i [2-9].

BinblWicTb POGIT BITYUN3HAHUX aBTOPIB MPUCBS-
4YEeHO OKpPeMMM acnekTam YnpasiHHA CMOXMBYOH)
JNIOANBHICTIO, TakUM AK METOAN BUMIPIOBaHHA, BUAU
nporpam JiI08/IbHOCTi, CUCTEMW CTUMYJIIOBAHHSA nep-
COHany, ToAi AK pekoMeHpauil Wwoao po3pobneHHs
KOMIMIEKCHMX NPOrpam CrnoXmBYyoi 10A1bHOCTI Ta nid-
BULLEHHA PIBHA 3a0X0YEHHs1 CnoXusadiB [0 Yy4yacTi
e i goci BumaraloTb agantauii 40 MiHANBUX BUMOT
BITUN3HAHOIO PUHKY.

MocTtaHOBKa 3aBAaHHA. MeTO0 JOCNIMKEHHA €
BM3HAYEHHSA TEOPETUYHUX AacnekTiB BUKOPUCTaHHSA
nporpam f0ANbHOCTI B MapKeTUHIOBIA AisNbHOCTI
TYPUCTUYHUX NIANPUEMCTB, & TaKoX HaJaHHA npak-
TUYHMX PEKOMEHAALIN WOoA0 3a/TyYeHHS K/TIEHTIB 4O
yyacTi B mporpamax faHoro Tuny.

Buknaa ocHOBHOro marepiany AocnigXeHHs.
Mporpamu nosinbHocTi (loyalty programmes) y wmnpo-
KOMY PO3YMIHHI — Lie KOMM/1IEKC MAapPKETUHIOBUX 3aX0-
4iB, CpsSAMOBaHWI Ha YTPUMaHHSA HassBHUX K/TIEHTIB i
CTBOPEHHS BiNbll CTabiflbHUX TOProBUX B3aEMOBIA-
HOCWMH MK KOMMaHiel Ta ii knieHTamu. HaivacTiwe
NPoOBOAATLCA Ha eTani 3pifocTi XUTTEBOrO LWKIY
ToBapy.

MepwmMy nporpamm NoSSILHOCTI B3ANN Ha 036po-
€HHS BENUKI aBiakomMnaHii Ta mepexi rotenis. Y 1981 p.
American Airlines po3po6una nporpamy AAdvantage —
nepLly B CBITi Nporpamy Assi 4acTo fliTatounx nacaxm-
pis (FFP — frequent-flayer program). Meta nporpamu
nonsrana B YTPUMaHHi Ta CTUMYJIOBaHHI JTIOSA/IbHUX
nacaxumpis 3a 0NOMOIoH Pi3HNX npediepeHLili i 6oHy-
ciB. Po3mip BMHaropog, BuM3HauyaBCA KifIbKiCTIO MWUSIb,
SKi NpoNeTiB KNieHT peicamm American Airlines. Cno-
yaTky Be/VKi Mepexi rotenis 6ym naptHepamu aBsia-
KomnaHili y pamkax FFP-nporpam, as,e ouiHMBLUK
noteHuian AAdvantage, roteni 3amMuc/WIMca npo
3anyck BnacHux nporpam. Mepexa Holiday Inn nep-
LLIOK 3anycTua BnacHy nporpamy B 1983 p. Cnigom
3a Helo Mepexa Marriott Bigkpuna nporpamy Honored
Guest Awards y uboMy X pouj.

OTxe, MOXHa CTBepKyBaTu, WO TypuUCTUYHA
cchepa AK HalbiNbLL KOHTaKTHa CnpuyvMHUIa BNpoBa-
[DKEHHSI Nporpam NosiNbHOCTI B MApPKETUHIOBI CTpaTe-

CrnioskuBaui,
. wo
CnoxxuBauli, AHAHCHAIH
— mo
Horenuiti 3HIACHUIN I:I%B;;E;;
CTOXHBaYi poGHyY
MOKYTIKY

rii nignpvemcTs cthepn 06CAyroByBaHHs. Y noganb-
LIOMY KOMMaHIi 3 iHWKX ranyseil ctaam nepenmaru
YCNiWHWA A0CBIg, | 3a0Xo4yBaTV HaGiNbL LHHUX i
NOAMbHUX KNieHTiB [10].

OCHOBHOIO METOK  MporpaMm  JIOASIbHOCTI €
NOBTOPHI MNpofaxi HasBHUM KknieHTaMm. [lporpamu
NOANBHOCTI 3aCTOCOBYIOTLCA K HEBiA'EMHA YacTuHa
3ara/ibHOI MapKeTUHroBoil cTparerii ipmu y cdoepi
NPOCYBaHHSA | 3a/ly4eHHs KNIEHTIB ANA MakcuMmizauil
npuoyTKy, 36iNbLUEHHS 06CAriB Npogaxy Tosapis [11].
Lleli koMnaekc MapKEeTUHIOBUX 3axOfiB 3acTOCOBY-
H0Tb 471A:

— OTPUMAHHSA HOBUX KEHTIB;

— 3pOCTaHHSA NPMBYTKY NOBTOPHUX NPOAAXIB;

— 30iNbLLUEHHS YaCTOTK MOKYNOK;

— PO3LUMPEHHSA CNNCKY TOBapiB/NOCNYT, Lo npoja-
HOTbCS OHOMY MOKYMLUEBI;

— 3MEHLUEHHS PiBHA BIATOKY KNIEHTIB;

— 3MilLleHHs BMOOPY MOKYNUiB y HanpsAmi 6inbLu
[O0POX4OT NPOAYKLIT.

MporpamMa NosiNIbHOCTI AA€e 3MOry He TiflbKU CTu-
My/1t0BaTN N0SNILHOIO MOKYNUSA, a i nepcoHicikyBaTn
MOKyNus, BUBYMTU OO CMakKmM Ta ynogob6aHHs.

MporpamamMu NOANBHOCTI MOXYTb OYyTW Ha3BaHi
nvwe Ti MapKeTUHroBI nporpamu, ki NPOMoHYHTb
KNiEHTaM He TifIbKM 3HWXKW, @ i MOpasibHY BUHAro-
poay, BiauyTTs NPUYETHOCTI. JIOANbHICTb NPUHOCUTL
NPUXUABHICTb A0 MapKK, a He HakonuueHi 6anu.

BuLmM nNposiBOM N10S/IbHOCTI BBaXKAETHCA CUTYa-
Lisl, KONW KNIEHT MOYNHAE PEKOMEHAYBATU KOMMNAHIto,
NpoAyKT abo Moc/yry cBoiM Apy3siM abo 3HanoMum.
Takoro knieHTa iHOA4j Ha3uBalTb «afBoKaToM», abo
napTHepoM KomnaHii. AK nokasye focsig, peknava 3
BYCT B ycTa came y coepi TypuCTUUHUX NOCNYr Cnpu-
YMHSE HaMBINbLL CW/IbHWIA 3a0X0YyBasIbHUIA BMJ/IMB.
3po6uTK KNiEHTa CBOIM «aBOKATOM» € AOCUTb BaXx-
KM 3aBOAaHHAM, asie B pe3ynstaTi KoMnaHil oTpumMy-
I0Tb €KOHOMIYHI Ta peknamHi Burogn. OgHak nepu
HDXX CNoXmnBay AOCATHe TaKoro pPiBHA 1051/1bHOCTI, BiH
MOBMHEH MNIgHATUCA MO CcxoAax KyniBesbHOI nose-
[iHKW, NPOWTK WNSAX Big, NOBHOT BiACYTHOCTI N10S/1b-
HOCTI 10 BULLOT Mipu Ti nposBy (puc. 1).

[o knoyoBKx hbakTopie Nodya0BU AOBroCTPOKO-
BUX BiHOCWH, B SIKUX K/TIEHT MPUXW/IbHO CTaBUTbCSA

£

ITapTHEpH
- KOMIIaHil,
Jlosinpni 260
- CIIOYKUBaYi "aBOKATH"
CrnioxxuBaui 3
BHCOKOIO
Y4aCTOTOIO
CIIOXKUBaHHS

Puc. 1. CxoguHKa CNOXUBYOI NOBEAiHKN
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4o ToBapy/nocnyru, 6peHay abo micta peasnisauii i
CTa€ NOCTINHUM K/TIEHTOM, MOXHA BiAHECTU:

— MNO3MTUBHWIA AOCBIA B3aEMOA,T;

— XOpoLui pekomeHgauii 65M3bk1X i gpys3is;

— CTiliKy penyTaLito KoMnaHii;

— MO3WUTUBHWIA PEATUHT i3 GOKY CTOPOHHIX OpraHi-
3auiif;

— 3ab6e3neyeHHs  MNOMITUKN
LLOAO CNOXUBYUX AAHUX;

— MO3UTUBHI BIATYKN KNIEHTIB;

— peknamy 3a yyacTio nigepis AyMOK;

— 6naropgjiivy abo rpoMajCbKy Ais/IbHICTb KOM-
naHii;

— CcuUCTeMaTUUHY peknamHy LiANbHICTb.

KOHDigEHUINHOCTI

Po3po6neHHsa nporpamu 10816HOCTI Mae BifoyBa-
TUCA Ha OCHOBI 6a30BUX CKNagHWKIB (puc. 2).

Y cdpepi po3apibHOT TopriBi HalbinbLWw nowmnpe-
HUMW € BUAM NPOrpam sI0A/IbHOCTI 38 CUCTEMOIO LIiHO-
BOrO 3a0X04EHHS K/ieHTIB (Tabn. 1).

[Nns KpynHMX KOMMaHii TYpUCTUYHOI cchepn Haii-
6iSibLL MoWMpeHUMY € baraTtopiBHEBI Ta NapTHEPCbKI
nporpamu. Mo/10BHa nepeBara 6aratopiBHeBOT MoAeNi
nepen HakonuuyBasibHOKO abo GOHYCHOK nonsrae y
TOMY, WO K/TEHT OTPUMYE Bif HEl AK KOPOTKOCTPO-
KOBI, TaK i JOBrocTpokoBi Burogu. HakonuuysasbHa
cucTemMa He HacTiNbkM LjikaBa KieHTaM, TOMY L0
iHTEepBas1 MK MOKYMKOK i JOCATHEHHAM METU 3a3BU-
yain 3aHaATO TPMBaNUiA, TOMY 4acTO KIIEHTM MPOCTO

baza nanux
KJIIEHTIB
(mepconaizamis

BIIOJI00AHB)

AHatiTHKa \ \ \
A \ Kommnexc |
NPOrHO3HOI | IIporpama | EEREE |
: s KOMYyHIKaIi#
MOBE[IHKH JIOSUTBHOCTI |
13 KJIIEHTaMHI
CIIOXKMBa4a

ITaker npuBineiB
(MaTepianbHe Ta
HeMaTepiaibHe
320XOYCHHS)

Puc. 2. Ba3osBi CknagHUKX NporpaMmu NosANbHOCTI

Tabnuus 1

Buau nporpam f10A/IbHOCTI 3a CUCTEMOIO LIiHOBOrO 3a0XOY€HHA

Buam nporpam NossIbHOCTI

XapakTepHi pucu

BoHycHa

Ha ToBapw i NOCyrn

BoHycHa nporpamMa € HaiibinbLl eKOHOMIYHUM CMOCO60M 36iMbLIEHHS NTOSNIBHOCTI;
HakonuyeHi 6OHYCK € LIIHHICTIO AN KNIEHTIB Ta fat0Tb 3MOry BCTAHOBUTY MiLHWIA 3B'A30K
i3 KNniEHTamMu, MOTUBYIOTb X MPUATN 3HOBY;

60OHYyCHa nporpama crnpusie 36iNbLIEHHIO NOANLHOCTI 40 Micus peanizauii abo 6peHay 3a
[0NOMOrOK BCTAHOB/IEHHS B32EMOBUTIAHUX BiJHOCWH i3 K/TIEHTAMW, & HE 3HWKEHHS LjiHN

dikcoBaHa

YuacHUK nporpamu /T05/IbHOCTI 3aBXAW BNEBHEHWI B OTPUMaHHI NEBHOT 3HUXKY,;
MOTUBYE K/NiEHTA 06paTy KOMNaHito 3 KpaLol NPono3uLieto 3 AEKi/TbKOX

HakonuuysasibHa

BenuunHa gUCKOHTY 3aNeXnTb Bif CyMu 34iIACHEHNX NOKYMOK;

rHy4Ka cucTema, Lo MOTUBYE KynyBaTu GisibLue;

MOOGINIbHICTb 6231 AaHWX K/TIEHTIB;

MOXHa CTBOPOBATM NOPOr HAKOMUUYEHHS, 3a/1eXHO Bif, SKUX BiAOyBaeTbCA 36iMbLUEHHSA
BifjCOTKA BUHArOpoAM 3a NOS/IbHICTb 10 KOMNaHii

Big, cymu nokynku

CTUMY/IOE K/TIEHTIB A0 34iNCHEHHS MOKYMOK HE Tak 4acTo, ajie Ha Be/InKi Cymu
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3abyBaloTb Npo nporpamy. baratopiBHesi nporpamu
30aTtHi yTpuMmyBaTun yBary Ta miagTpuMmyBaTtun iHTepec
[0 y4yacTi B nporpami AocuTb A0OBruin yac. MapTtHep-
CbKi Mporpamu BU3Ha4atoTb CyMiXHI MOTpebu KIIieHTiB
Ta 3a[0BOJIbHAIOTL X 3@ [0MNOMOIOK NapTHEePCbKMX
BiJHOCMH i3 KOMMAHIAMU CYMiXHUX cdep Aisnb-
HocTi. Taka dpopma cTpaTeriyHoro napTHepcTBa fae
MOLLTOBX AJ151 3pOCTaHHS KNIEHTCbKOT 6asu.

Cepepn, npuknagis ynpoBaKeHHs OaratopiBHe-
BMX Ta NapTHEpPCbKUX MNporpam MOoXHa NpuBecTn
nporpamy Panorama Club Big aBiakomnaHii «MAY».
HuHi aBiakoMmnaHis BUKOHYe 6n113bko 1 100 MixHa-
POAHVX | BHYTPILLHIX PeiciB Ha TXAEHb, MOEAHYOUN
Ykpainy (Kuis, JlbBiB, 3anopixoka, AHinpo, Ogecy,
XapkiB, IBaHO-®paHKiBCbK, BiHHMLUIO, XepcoH, Yep-
HiBLi) Ta 40 cToNULb i BENUKKUX MIicT €Bponu, CH/,
A3ii, bnnsbkoro Cxogy Ta Adpukn. Takox «MAY»
3abe3neyye CTUKYBaHHSA 3 MapLupyTaMu CBOIX MiX-
HapoAHVX MapTHepiB y NoHaj 3 TUC. HaNpPsAMKIB No
BCbOMY CBITY.

[Ona  nocTiHux  knieHTiB  «MAY»  nepepba-
ymna GOHYCHY nporpamy, fika Mae HasBy «[laHo-
pama Kny6x». Y nporpami iCHylOTb TpU piBHi y4yacTi:
temporary, classic Ta premium (NPUCBOIOHOTLCS
3a/1eXHO Bif, IHTEHCMBHOCTI KOPWUCTYBAHHS NOC/Y-
ramuv asiakoMnanir). Mmni MoXxHa BUKOPUCTOBYBATU AK
ONs NepenboTiB, Tak i ANa onaartyu Nocnyr napTHepis
6OHYCHOT Nporpamu. 1o HAX Hanexartb: Pi3HOMaHITHI
aBiakomnasii (Air France, Austrian Airlines, KLM, TAP
Portugal), roteni (MAY-Booking.com), 6aHkun (OTP
Bank, Anbtha — BaHk), onepartopw 38'A3ky (Travelling
Connect), marasunHn (TaxFreed4U) Ta iH. «[MaHopama
Kny6» pae 3mory oTpumartu [oAaTKOBi nepesarn B
06CcnyroByBaHHI, Hanpukiag NiaABULLEHHS Knacy, Bia-
BigyBaHHA VIP-30HM OuikyBaHHS B aeponopry, oTpu-
MaHHS 3HWXOK Ha KBUTKM Ta 6araTo iHworo [12].

YyacHukom Panorama Club moxe cTtatu isnuHa
ocoba, fiKka focArsa ABOX POKU i cTapLue. 18 noyaTtky
yyacti y Panorama Club Heo6xigHO 3anoBHUTU
aHKeTy yvyacHuKa, fika [OCTynHa B [pyKOBaHOMY
cdopmarti (nuctieka Panorama Club, 6opToBuii Xyp-
Han Panorama Ta iH.), B €NeKTpoHHOMY chopmari Ha
canti «MAY» www.flyUIA.com a6o € yacTMHolo npo-
MOKOMIJIEKTY, SIKUIA MOXXHa OTPMMAaTK Ha CTilikax pee-
cTpauii peiiciB «MAY» B aeponopTtax onepyBaHHs.

Muns € ogvHuULeo BUMIpY BUHaropog Panorama
Club. Yci muni, Wo HapaxoByHOTbLCA Ha paxyHoK y4vac-
Huka Panorama Club, ainatbca Ha ABi kaTeropii:

1. CraTycHi MUni — HapaxoBYHTbCA Ha paxyHOK
yyaCcHMKa 3a nepesboTv BAACHUMWU PerynsipHUMM
peiicamm MAY (nig kogom PS) i koa-LLIepiHroBUMM
pelicamn (pelicamu cnifibHOI ekcnyartadil, Wo BMKO-
HYIOTbCSA fABOMa Ta O6ifblue aBiakoMMaHiaMu) 3a
yMOBM OpPOHIOBaHHSA aBiakBUTKa Ha peic nig Kogom
PS. CratycHi Muni BpaxoBylTbCA A8 MiABULLLEHHSA
cTatycy y4dacTi go Panorama Club Classic/Panorama
Club Premium i MOXyTb 6yTV BUKOpUCTaHI NS OTpU-
MaHHs BMHaropog Panorama Club.

2. BOHYCHI MU/ — HapaxoBYKTLCA Ha pPaxyHOK
yyacHuKa 3a nepenboTU BAACHUMU PerynsipHuMm
peiicamu aBiakoMnaHiii — napTHepis Panorama Club,
3a npugbaHHa gogatkoBux nocnyr «MAY», nocnyr
HeaBiaLjiliHUX KomnaHiii — napTHepiB Panorama Club
i 3a cneyia/ibHMY NPONO3nLIIMU Ha peicax «MAY».
BOHyCHI MW MOXYTb BYTW BUKOPUCTaHi AN OTpu-
MaHHs1 BuHaropog, Panorama Club, ane He BpaxoBy-
I0TbCA A48 NiABULLEHHS cTaTycy yyacTi fo Panorama
Club Classic/Panorama Club Premium.

TepMiH fji HapaxoBaHUX MWU/Ib Ha pPaxyHKY ydyac-
HWKa cTaHoBUTb 36 MicAuiB Big, Aatn hakTMYHOro
30jiCHEHHSA NepesiboTy, BUKOPUCTaHHA NOCnyrn abo
HapaxyBaHHS MW/lb 3a cneLia/ibHUMK NPOMNo3nLLISMU,
akuismm i T. a. [12].

Ha npuknagi nporpamv NosinibHOCTI Bif, aBiakom-
naHii «MAY» po3risiHeMO Hali6ifnblL PO3NOBCHMKEHI
NpUYMHN HebaKaHHSA KOpMCTyBatuUCA nporpamamu
NOANBLHOCTI, AKi BU3HAYalOTb KNIEHTU NIONPUEMCTB
chepy TYpUCTUYHUX NOCYr. HesBaxatoum Ha Te Wwo
nporpama € 6araToKOMMOHEHTHO, Maike 65% Ki-
€HTIB aBiakoMnaHii «MAY» He € ydyacHukamu npo-
rpamu nosnbHocTi Panorama Club. Cepep, ocCHOBHUX
NPUYMH LbOTr0 MOXHa BUAINNTM Taki:

— HEe3HaHHS KNIEHTIB NPOo AaHy nporpamy;

— HE3HaHHSA 5K CTaTh YYaCHUKOM;

— HebaxaHHs 6yTM y4YaCHMKOM Yyepe3 HeBU3Hade-
HICTb Nepe.ar Ta npuBeifneis nporpamu;

— HebaxaHHs BUTpayaTh Yac Ha peecTpadito.

[ns Toro wo6 nigBULLMTU KITbKICTb y4acCHMKIB
nporpamn nosinbHocTi Panorama Club, HeobxigHO
NiABULNTA NOIHADOPMOBAHICTb K/IEHTIB, A5 LbOro
JouinbHO po3millyBaty iHpopmauii B aeponopTtax
BUMLOTY (B Kacax «MAY», Ha cTilikax peecTpaluii);
PO3CU/IaT! aHKETW Ha €NEKTPOHHY NoLwTy; iHchopmy-
BaTW K/IiEHTIB NP0 NporpamMy nif, Yac X 3BePHEHHA B
KOHTaKTHI UEHTPU 3a KOHCY/bTauieto; po3millyBaTu
iHbopMaLilo yepes KoMmMaHii-napTHepW; MpPOMoHy-
BaTW 3arNOBHEHHS aHKETW 60PTNPOBIAHNKaMN.

LLle ogHieo npobnemMoto € Te, WO Aa/IEKO He BCi
yneHn Panorama Club 3Hat0Tb NPO MOXMBOCTI BUKO-
PUCTAHHA HAKOMUYEHWX HUMW MWUJb, HE3BaXakuu
Ha Te WO AaHa iHopmalis 3HaxoauTbCA Y 3arasib-
HOMY AOCTYNi Ha oqoilinHOMY canTi «<MAY» B po3gini
«Panorama Club — BukopucTtaHHa MWIb». BapTo Bia-
3HaUMTK, WO B KiHUi oceHi 2017 p. oquiliiiH1iA caliT
KOMMaHii 6y/10 OHOB/EHO, WO 3p06W/I0 Hagirauito Ha
caliTi e 6iNblu AOCTYMHOW A5 Nacaxupis.

OcCTaHHI MpU4YMHY BapTO BUpiWyBaTK 3a [0Mo-
MOrOI0 MapKETUHIY B3aEMO/Ii Ta 3HATTA 3anepeyeHsb,
HabiNbLL PO3MOBCHOMKEHI apryMeHTU siKi MPMBOASATb
KNIEHTW CTOCOBHO CBOr0 HebaxaHHS 6yTW yYaCHNKOM
nporpamu npeacras/ieHo Ha puc. 3.

OTXe, B YCix cuTyauisiX MPSAMOro KOHTaKTYy 3 K/i€H-
TOM NEepPCoHas1 Mae NPOMoHyBaTK yyacTb Y Nporpami
Ta NPoeCiiiHO B3aEMOAIATN Yy pasi BUHUKHEHHS NPo-
TUPIY, HABOAUTW apryMeHTU Ta 3MICTOBHO OGI'pYHTO-
BYBaTW MOX/IMBOCTI Ta NpuBINel ansa KnieHTa.
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Yomy Bu e He € yuacHukom nporpamu Panorama Club?
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Puc. 3. 3HATTA 3ayBaXeHb K/liEHTa CTOCOBHO y4acTi y Nporpami 10ANbHOCTI

BUCHOBKM 3 NpoBeAeHOro gocnimpkeHHA. OTxe,
MOXHa ckasaTw, L0 nporpamun nossbHOCTI € MapKe-
TUHIOBWM IHCTPYMEHTOM, CMPSAMOBaHMM Ha ONTuMi3a-
L0 B3AaEMOBIAHOCUH KOMMaHIi i3 knieHTamu. MNosiea
[aHoro By nporpam 3yMoB/iIEHa HOBUMUW MapKeTUH-
roeumMu KoHuenuiamu. Ccpepa TypuctuyHoro obcny-
FOBYBaHHS LLUMPOKO 3aCTOCOBYE AaHuii BUA nporpam
3 OrN1A4Y Ha BesIMKY KilbKiCTb CyMKHUX nocnyr. Ane
iCHYIOTb NeBHI Npobnemu i3 3a/ly4eHHAM [0 y4yacTi
HaBiTb MNOCTINHUX KMIEHTIB. Y Npoueci B3aeMogii 3 K/i-
E€HTOM NepcoHaUs1 Mae AoKNafaTn MakCumyM 3ycusb,
WO6 3HATU HasiBHI Gap’epy Ta 3aNlyunT SIK MOXHa
6iNnblly KiNbKICTb KMNIEHTIB A0 GaraTopiBHEBUX MpPO-
rpam fosiNIbHOCTI.
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LOYALTY PROGRAMS IN MARKETING ACTIVITIES OF TOURISM ENTERPRISES

Loyalty programs are a marketing tool aimed at optimizing relationships between companies and its cus-
tomers. The emergence of this type of marketing program is mainly due to new marketing concepts. Tourism
service industries widely use this type of programs according to a large number of travel-related services.
The article considers theoretical aspects of loyalty programs introduction in the marketing activities of tourism
enterprises. The main forces, which shape consumer loyalty, are identified. Elements of the loyalty programs
developing process are proposed. In the retail industry bonus, funded and fixed programs are most commonly
used. In the tourism sector, multi-level and partner programs are the more popular. Despite the widespread
of these programs in the tourism enterprises activities, a significant percentage of consumers are not parties
to them. The search through the examples of the program of Ukraine International Airlines “Panorama Club”
identified the main reasons for the low involvement of clients in loyalty programs, such as: ignorance of clients
about this program; unwillingness to waste time for registration; rather complex system of bonuses accumula-
tion and exchanging; paid forms of program service. In the article, ways of increasing the clients’ membership
in loyalty programs are suggested.

57




